
Sales Associate

Digital Space Marketing is a dynamic, fast-paced marketing agency with global
reach and impact. We provide high value, high impact services with a focus on
quality client services and experience. We take pride in educating our internal talent
and our clients to build a deep understanding of our industry.

Position Summary
The Sales Associate position is a  strategic and innovative contributor in our agency
and reports to the CEO. This position is responsible for identifying, developing and
executing sales and contracts to achieve advertising and campaign objectives with
an emphasis on the medical industry. The right candidate will bring innovative ideas
to source, develop, close and maintain current and new accounts clients. A candidate
must have strategic vision to identify, execute, and analyze opportunities for new
client growth.

Candidate Profile
A Digital Space Marketing candidate will need to thrive in a fast-paced,
collaborative team environment. They will be expected to help clients achieve their
vision and goals in the digital marketing space. The candidate should be able to
work efficiently under pressure, tight deadlines, understand the importance of
accountability to self and others, be organized, meet deadlines, and thrive in a
multi-tasking environment.

Roles and Responsibilities

● Digital Marketing Sales

○ Identify and develop leads for website  advertising with a focus on the
medical community.  Also to identify other client opportunities  that  align
with Digital Space Marketing’s business goals.

○ Create and develop specific client sales goals and  plans, manage
account  timelines, monitor and communicate progress to CEO, work with
the DSM team to provide information and problem solving in order to
onboard new clients.



○ To meet or exceed quarterly /yearly client sales goals.

● Client Care and Maintenance

○ Provide ongoing support to new and existing clients to assure success,
value and build positive rapport for Digital Space Marketing services.

○ To prioritize opportunities, accounts/clients to effectively manage their
growth and success with Digital Space Marketing. Being proactive in
identifying future client opportunities and challenges in order to  provide
solutions to assure client loyalty.

● Role Development

○ Demonstrate initiative to learn and understand the different aspects
and departments of Digital Space Marketing.

○ To continue to develop selling and closing skills in the digital marketing
business space.

○ Continue to develop in my current role for future opportunities within
Digital Space Marketing.

Skill / Experience Requirements
● 1-3 years of sales experience and proven track recorded in related industries.

●The ability  to work independently with minimal supervision.

● Has demonstrated a high level of organizational and planning skills.
● A proven team player and can work in a flowing, open environment.
● Someone who contributes to a positive team culture and looks for ways to

build it to the next level.
● Demonstrate proficiency using Google drive
● Comfortable using CRM systems

Benefits and Salary



● Compensation competitive based on proven experience.  401k, and other
benefits are available after successful completion of a 90-day probationary
period.

● We are considering a full-time, Central Florida based candidate for this
position .

Our ongoing mission is to create a place where creatives can thrive. We
embrace diversity, and encourage creatives from all backgrounds to apply.


